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It’s a good time to be a seller in 
private equity.

A decade into the recovery, 
capital continues to flood into 
the market and GPs are pull-

ing out all the stops for top-tier companies.
“It’s no secret that prices have increased 

for several years now,” said Trevor Rich, a 
partner in the Los Angeles office of Lovell 
Minnick Partners. “It’s a competitive envi-
ronment. There are buyers out there that 
are willing to bid up and pay top dollar for 
assets right now.”

Competition at every level of the mar-
ket is up notably, driven principally by the 
amount of capital coming into the industry 
relative to deal count, which is pretty static, 
said Andrew Olinick, partner and co-head 
of 3i Group’s North America private equity 
team.

“Notwithstanding whatever potential 
shock comes,” he said, “the market seems 
to move right past it.”

And while leverage ratios are near 2007 
levels, deal multiples are higher, so equity 
contributions are higher, said Olinick. “I 
don’t think growth is higher, and so I think 
a lot of sponsors are underwriting lower 
returns.”

“It’s hard to achieve an above-market 
growth rate without add-on acquisitions 

when we’re in a 3 percent GDP market,” 
added Gretchen Perkins, a partner at Huron 
Capital Partners.

“We’re in a very strong period and we 
expect that to continue through 2019, bar-
ring any political or geopolitical actions that 

take us off course.”
Carlyle was behind one of the largest 

LBOs in Q3, striking a $6.7 billion deal for 
PE-backed Sedgwick Claims Management 
Services, the insurance-claims-services 
giant.

Top 10 U.S. sponsor deals closed in Q3 2018
Sponsor Acquiring entity (if add-on) Target Value ($Mil) Industry Target Advisor

KKR & Co LP Unilever PLCSpreads Business 8,037.801 Consumer Staples Morgan Stanley
Goldman Sachs & Co

General Electric Co Global Infrastructure Zephyr Renewables LLC 7,849.000 Energy and Power Barclays 
JP Morgan Securities LLC 
Citi 
Goldman Sachs & Co 
Morgan Stanley

Veritas Capital Partners LP Verscend Tech Inc Cotiviti Holdings Inc 4,842.794 Financials Goldman Sachs & Co 
William Blair & Co

TPG Capital LP Kindred Healthcare Inc SPV CDM Resource Management Ltd 3,875.133 Healthcare Barclays 
Guggenheim Securities LLC

Francisco Partners LP Verifone Systems Inc SPV Verifone Systems Inc 3,228.362 Financials Qatalyst Partners

Silver Lake Management LLC Zephyr Bidco Ltd ZPG PLC 3,180.497 Consumer Products and 
Services

Credit Suisse 
Goldman Sachs & Co 
Jefferies LLC 
Lazard

General Electric Co Global Infrastructure Enlink Midstream Manager LLC 3,125.000 Energy and Power Citi 
Goldman Sachs & Co 
JP Morgan Securities LLC

Hellman & Friedman LLC Financial Engines Inc 2,657.489 Financials Sandler O'Neill Partners

Humana Inc Curo Health Services Inc SPV Curo Health Services Inc 1,400.000 Healthcare Jefferies LLC

Veritas Capital Partners LP GE Healthcare Value-Based Care 1,050.000 Healthcare Morgan Stanley 
Keval Health LLC

Source: Thomson Reuters; July 1 to September 17, 2018
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